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Business Idioms

LESSON 1

Negotiation(1)
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back down

- to yield in one's position during negotiations, to not follow up on a
threat

The government backed down on their threat to stop giving money to the school
district.

back out (of something)
- to get out of an agreement, to fail to keep a promise
The property developer backed out of the plan to build the new city hall.

ball is in (someone's) court
- it is the decision of another person/group to do something
The ball was in the union's court after the company made their final offer.

draw up (something)

- to put something (a contract or a plan) in writing

The lawyers drew up a contract for the new housing development on the government
land.

drive a hard bargain
- to bargain hard and try to make an agreement to one's advantage
The sales manager drives a hard bargain and it is difficult to negotiate with him.



